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A  F R E E  R E P O R T  F O R
M U LT I F A M I L Y  I N V E S T O R S

HOW TO CONNECT WITH MOTIVATED 
SELLERS IN THE NEXT 24 HOURS.

INVESTMENT BROKER REVEALS 
8 LEAD SOURCES 
TO FIND MULTIFAMILY SELLERS 
IN ANY MARKET!
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The following is a list of sources I have used to find off-market multifamily properties. 

I am a Real Estate Broker & Investor. 

My income -- my standard of living -- depends on my ability to source great real estate opportunities. 

I have put together this free report to share my hard earned insights with you. 

I only included sources that led to a closed deal. 

So I know you can close a deal from my personal experience. 

I have spent tens-of-thousands of dollars on lead sources and thousands of 
hours prospecting. Literally. It’s been my full time job for nearly five years now. 

I have tested what works and what doesn’t. 

Between my Commissions, Profits, Fees, and Equity Gain… 
I can assure you there is a lot of money and wealth to be made sourcing off-market properties. 

No matter what stage you’re at in real estate investing, this guide will help 
you find off-market multifamily properties. 

If you use the information I’m about to share,
you can be touring off-market properties in the next 24 hours!

ABOUT
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HOW I  GOT
STARTED
I started in multifamily real estate on a shoestring budget. 
I focused on free lead sources and saved up for paid sources. 
I remember needing to conserve my lunch budget for gas so I could drive by properties 
through the week. 

It was very important that I find leads and quickly. My lunch counted on it. 
I did not have time to waste. 
I did not have another source of income when I began pursuing multifamily real estate deals. 

I needed to close a deal. 
This free report is the result of my need to find off-market deals fast! 

WHAT’S IN IT FOR YOU
There is no fluff in this report I’ve prepared for you.  I am a no-nonsense person. 
I do not like wasting time or money. 

I prefer tried and true ways of making money. 
And I like money to come fast!
That’s why you’re here. 

You want to find off-market multifamily properties. 
And I hope you’re ready to buy your next investment property right now! 

If you’re willing to use what I’m giving you, I guarantee you will close a deal.  
These sources will work whether you’re just starting out or you’re leading a million dollar 
acquisition team. 

It all starts with a lead.  I have personally closed 6 and 7 figure multifamily deals from the 
lead sources  in this FREE report.  Now it’s up to you to have the conversation, make the offer, 
and close the deal.

Let me know your thoughts and experiences with this free Report… 
you can email me anytime at Nico@Cordova1031.com
 
Happy Hunting! 

Nico Cordova
Broker & Investor 
Multifamily | Hard Money
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INTRODUCTION

You can use the information provided in this report no matter what stage of real estate investing you are in. 

If you’re just starting out, use the free lead sources and begin conversations with off-market property owners to get 
comfortable with the process. 

If you’re seasoned and looking for an edge, this report will provide you with proven lead sources for finding multifamily 
properties of all sizes. 

Here’s the bottomline, if you’re willing to use what I’m giving you 
I guarantee you will close a deal. 
Before we get to it, you need to be aware of a few things. 

A FEW THINGS TO KEEP IN MIND 
 ϐ Off-market Deals Take More Work  

 ϐ The best deals are found off-market…  

 ϐ It takes a lot more work to find these deals.  

 ϐ And you won’t have an agent to do the work for you.  

 ϐ You need to be able to evaluate the property, prepare the offer, and complete the due diligence  
    to ensure it’s a good deal.  

 ϐ Off-market deals require a more skilled and sophisticated investor. 

REAL ESTATE IS A RELATIONSHIP BUSINESS 

The best deals will come from relationships you build with market insiders. 
As the time goes on for my real estate investing, the more my deals come from my relationship with market insiders. 

Make it your goal to build relationships with market insiders. 
Develop a track record for being honest, fair, and easy to work with. 
Evaluate a hot deal when it hits your desk and make an offer as soon as you can. 
When your offer gets accepted, work hard to close on time. 

If you can do that, the best deals will come to you before anyone else. 



6FREE  REPORT FOR MULTIFAMILY INVESTORS

NOTES ON A FEW LEAD SOURCES 
 ϐ A few of these sources include “for rent” listings.  

 ϐ I have had a lot of success buying or brokering properties with  
    owners that are marketing a property for rent.  

 ϐ It’s a good time for the owner to sell.  

 ϐ They don’t have the income from the vacant unit, they can easily show  
     the property, and you can select your own tenant and rent rate upon  
     purchase.  
 
HOWEVER, not all landlords want to sell. 
Fortunately, some will sell!

NOTES ON MY RATINGS 
 ϐ My ratings for each lead source were determined by my results.   

 ϐ Your experience with a lead source will depend on your market, communication  
    style, and your willingness and ability to cold prospect.  

 ϐ Each lead source has its own strengths and weaknesses.  

 ϐ One lead source will be great for 2-4 units, another lead source will be best if  
    you’re looking for 20+ units. It all depends on what you’re looking for. 

HONORABLE MENTION THAT DID NOT MAKE THE LIST 
Facebook Marketplace & Facebook Groups 
 
My clients and friends send me multifamily properties listed on Facebook all the time.  I have not closed a purchase but I have sold 
a few properties using the Facebook platform.  There is a ton of potential for finding off-market multifamily properties on Facebook.  
One big drawback I’ve noticed with Facebook deals is a lot of middlemen.  I have no problem paying a broker or a wholesaler for find-
ing a deal.  But daisy chains, where there’s a wholesaler wholesaling another wholesaler's deal, or an agent that’s marketing someone 
else’s listing…  
 
That complicates things.  
 
For one, you can’t get all the information because it has to be passed through 3 or more people before it gets back to you. For two, it’s 
hard to negotiate through that many people.  And then you have to pay multiple finders fees!  
 
It’s just a mess. Stay away from daisy chains no matter where you discover the deal.  

INTRODUCTION
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LAST THING 
If you want to buy off-market multifamily properties, 
you need to focus on talking with motivated sellers. 

Not all sellers are motivated. 

Do not waste your time if the seller is not motivated. 

Some sellers will click hang up as soon as you introduce yourself. 

Other sellers will talk your ear off for hours with 
no intention of selling. 

In either case, it’s the same thing. 
You have to keep digging until you find a motivated seller. 

Finding off-market deals takes work. 
Once you’re finished reading this report, 
it’s time for you to get to work!

INTRODUCTION
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My Rating for Craigslist

I have closed a lot of deals through Craigslist. It’s great for smaller multifamily properties under 10 units. I 
have had a lot of success marketing properties for sale on Craigslist too. There’s a lot of buyers on Craigslist 
in my market. I think it’s a solid source.

FREE LEAD SOURCES 

CRAIGSLIST 

Craigslist - Real Estate For Lease 

In addition to browning the “For Sale by Owner” section, 
be sure to check out the properties listed for rent by 
owner. You need to make sure the property is posted by 
the owner. If it’s a posting from the management company, 
you won’t get very far. You probably won’t even get a re-
sponse. But it’s worth testing! If you score a deal through 
a property listed for rent by a property manager, please let 
me know! That would be a huge success!

Craigslist Pro Tips

1. Use keyword searches to locate specific property types. For example, when you’re in the real estate section search “four-
plex” or “multifamily”. 

2. I recommend searching Craigslist daily for new listings.
3. Draft an email that you can copy and paste to send to each seller. 
4. You will get a lot further by calling over sending an email. 

7/10

Craigslist - Real Estate For Sale by Owner

Craigslist is a great source for real estate deals. I’ve found 
that a lot of older aged sellers are more comfortable using 
Craigslist than posting on other websites. The big benefit 
to talking with an older landlord is they are likely to own 
more property and have more equity in their real estate. 
Craigslist is also the easiest way for a property owner to 
market their property online. It only takes a few minutes to 
add a new listing. And most postings are free. 

Craigslist Benefits

You can contact owners directly through the site. That’s great because you can email a lot of sellers in a short amount of 
time.While you sift through rental listings, you can get a good idea of rental rates and market competition in the area. 

Craigslist is Best For…. 

 ϐ Smaller multifamily properties under 30 units. 
 ϐ Apartments under 30 units are more likely to be self-managed than properties above 30 units. 
 ϐ These are the “do it yourself” owners. 
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My Rating For Zillow

I have more conversations with “For Rent” listings than “For Sale by Owner” on Zillow. It’s a good place to 
have a conversation with an owner that has a vacant unit or an upcoming vacancy. It’s important to ask if 
the owner has any other properties they would consider selling. I’ve found that many do and will be open to 
selling sooner or later. 

Zillow For Rent

Keep your search criteria the same as when you were 
searching “For Sale by Owner” listings. You just need to 
make one small change to your search, select “For Rent” 
on the top menu. This will show all the rental properties 
in purple. Depending on your market, you will see a lot of 
properties listed by manager. You’ll need to do a little dig-
ging to make sure the property is listed for rent by owner.  

Zillow Pro Tips

1. Make sure you check the appropriate box when you send a message so it goes to the owner and not a real estate agent. 
2. Draft a message that you can copy and paste to send to each owner. 
3. If you are searching “For Rent” listings, make sure you’re contacting the owner and not a property manager.
4. You will get a lot further with a property owner by calling but if you’re more comfortable messaging, I’ve found that 

works too. 

7/10

Zillow For Sale by Owner

Zillow is another great free source for locating multifamily 
properties. These owners are motivated to sell. Selling 
your property by owner through Zillow takes a few steps. 
The owner has to verify they own the property, wait for a 
call from a Zillow rep to verify, then go about posting on 
the platform. Selling your property through zillow is more 
time consuming than Craigslist so you can count on the 
owner being ready to sell. 

Zillow Benefits

Property owners need to go through a few steps to list through Zillow. That means you’re connecting with someone that 
wants to make a deal. 

Property owners that post for rent listings need to pay Zillow a few bucks to list, so again, you are connecting with someone 
that wants their property to generate income. 

It’s free and very user friendly. Can’t beat that!

Zillow Is Best For…
 ϐ Smaller Multifamily properties under 20 units. 
 ϐ Zillow is a marketplace for residential buyers. On the “For Sale by Owner” section you are most likely to find  

     2 to 4 unit properties. 
 ϐ Above 4 units is commercial and Zillow doesn’t automatically list those properties for sale. 
 ϐ On the “For Rent” section you will be searching for multifamily properties that are self-managed.  

     Depending on your market, properties above 20 units are more likely to have a property manager. 

ZILLOW 
FREE LEAD SOURCES
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My Rating For Loopnet

LoopNet is a great source for “on-market” listings but there’s not very many “off-market” or “for sale by 
owner” listings. It’s relatively expensive for a property owner to market their property through LoopNet so I 
think that weeds out a lot of sellers. I scan LoopNet every few days and have saved searches so I’m noti-
fied anytime a property comes up that meets my criteria. I still think it’s a quality source for deals just not 
off-market properties. 

Loopnet Pro Tips

1. Use the keyword search function on LoopNet. 
2. You can type in terms like “For Sale By Owner” or “Seller Financing”. 
3. From there, you have to hope that the seller included those terms in their property description. 
4. I’ve found that a lot of owners will specify when a property is listed “For Sale By Owner”. 

4/10

What is Loopnet

LoopNet is a commercial real estate marketplace. 80%+ of the listings on LoopNet are listed by Broker. However, there are 
some savvy and motivated sellers that list their property on LoopNet. It costs about $50+ per month per listing for a property 
owner to market through LoopNet. It also takes some time to properly upload your property to the site; there’s a verification 
process and you have to register. So if a property owner goes through this process, they definitely want to sell!

Loopnet Benefits

LoopNet allows users to really narrow their search; you can filter by cap rate, unit count, building square footage, and a num-
ber of other metrics. A major drawback is that it doesn’t specify when a property is listed “for sale by owner”. That means you 
have to be able to recognize when a property is listed by a broker or owner on your own. 

Loopnet Is Best For… 

 ϐ Larger multifamily properties. If you’re looking for 10+ unit properties, LoopNet is a good option. 
 ϐ Keep in mind, you will be dealing with a more sophisticated seller. That doesn’t mean you can’t find a great deal,  

     it just means you need to know what you’re talking about!

LOOPNET
FREE LEAD SOURCES
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PAID LEAD SOURCES
REONOMY

My Rating For Reonomy

My $5,000 investment in Reonomy has yielded me hundreds of thousands of dollars. It’s lifetime value for 
me will be in the millions. If you want to go with Reonomy, be prepared to buy additional marketing tools 
like a dialer and direct and email marketing campaigns. You will also need to be comfortable using Excel. 
The basic subscription allows you to unlock data on 1,000 properties per month -- that’s a lot of data. This is 
a data provider for the experienced and sophisticated investor. 

Reonomy Pro Tips

The search capabilities in Reonomy are its competitive advantage. My favorite search; Properties that have been owned for at 
least 5 years, 5 plus units, out of state owners, and high equity. The info you can find is incredible. 

9/10

What is Reonomy

Reonomy is a commercial real estate data provider. It’s not a marketplace like all the other sources I’ve mentioned. It’s my 
favorite lead source. The search function in Reonomy allows you to search for owners contact info, years of ownership, debt 
information, and a host of other metrics. It’s the second most expensive data source in my list. An annual subscription runs 
about $5,000. That $5,000 gets you access to about 1,000 properties per month.

Reonomy Benefits 

You can find A TON of property information on Reonomy. And more data is updated all the time. Reonomy can get you contact 
information for owners even if a property is held in an LLC or SPE. You can search by building count, years of ownership, loan 
maturity, and other info that helps you identify sellers that are more likely to sell. 

Reonomy Is Best For… 

Reonomy is best for all size multifamily properties. I have found 2 unit properties to 200+ units. The ideal user for Reonomy 
is an experienced investor that knows how to search for motivated seller properties.
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PAID LEAD SOURCES
COSTAR

My Rating For Loopnet

If you’re in a larger market chasing larger deals, CoStar is a must. If you’re in a smaller market, be sure to ask 
about the amount of data you can expect. I think CoStar is great if you use it in combination with Reonomy. 
The two will set you back about $11,000 per year so you gotta know what you’re doing!

Costar  Pro Tips

My target market is tertiary, so there’s less property data on CoStar compared to primary markets like Denver, Chicago, or New 
York. I use CoStar in conjunction with Reonomy. If a piece of data is missing from CoStar, I can usually find the missing pieces 
on Reonomy and vice-versa. When you talk to a CoStar rep about subscribing be sure to ask about the amount of available 
data in your market. 

8/10

What is Costar

CoStar is a commercial real estate marketplace and data source. It’s the parent company to LoopNet. CoStar operates a lot 
like a Multiple Listing Service in the sense that the more users there are in a market, the more data is available. For instance, 
a broker like myself will add a new listing to CoStar so it feeds to LoopNet, CoStar might not have had much data on the 
property prior to me submitting a new listing, but now that I’ve added it -- it will store the property info for all current and 
future users of the site. CoStar allows you to search for properties by status: Active, Sold, Withdrawn, etc. It’s an amazing tool. 
Depending on your market, the subscription cost for CoStar runs about $500 per month ($6,000 annually). Unlike Reonomy, 
you can pull unlimited data per month. 

Costar Benefits

There’s a ton of data on commercial-sized multifamily properties. The search function allows you to pull all sorts of data, in-
cluding property owner contact info. There are multifamily properties listed For Sale on CoStar that are not publicly available. 
That’s because a property owner may want to market their property on LoopNet but choose not to after learning how much it 
costs. If they don’t pay the fees to market on LoopNet, the property still shows on CoStar. That means CoStart subscribers have 
access to more deals. It’s a great way for CoStar to get free data provided by the owner and share it with their paid subscrib-
ers. 

Costar Is Best For… 

Commercial-sized multifamily properties. CoStar gets a lot of data from commercial brokers and commercial property owners 
that use the CoStar/LoopNet platforms. If you’re looking for a commercial-sized multifamily property, CoStar is a great choice!



13FREE  REPORT FOR MULTIFAMILY INVESTORS

KEY RELATIONSHIPS - MARKET INSIDERS
PROPERTY MANAGERS

My Rating For Property Managers 

Property managers can be the first or last to know that a property is going to be sold. Find a property 
manager that has a good relationship with the owner. Your best bet is going to be with a smaller shop that 
works directly with the decision maker.

Property Manager Pro Tips

The property manager makes money from the monthly rental income. Property managers are not interested in losing that 
source of income unless you can promise a benefit. Or unless they know a sale is coming. Many property managers are 
licensed real estate agents, you can offer the manager a commission or finder’s fee for referring a property to you. If you have 
a good connection with the property manager, offer to extend the management agreement with them post closing. 

8/10

Who Are They

Property managers can be a great source for finding off-market deals. Depending on the property manager’s relationship 
with the owner, they could be among the first to know about a new listing or a motivated seller. Great property managers 
have good relationships and communicate with their owner clients. If a property is mismanaged, the property manager is less 
likely to know how motivated an owner is to sell and is less likely to be helpful.  

Property Manager Benefits 

Property managers know the ins and outs of the property. They can tell you about the physical, financial, and future prospects 
of the property. Property managers can tell you about the rent rates, landlord / tenant laws, and a lot of other valuable infor-
mation related to property management and operations. Keep in mind that the owner is the property manager’s client and 
they may not be comfortable or allowed to share my specific details about a property with you. 

Property Managers Are Best For… 

Small to mid-sized multifamily properties up to 100 units. If the property is less than 100 units, the property manager is 
more likely to have a direct relationship with the owner. Above 100 units, the property owner is less likely to be the direct 
contact for the property owner. When the property manager doesn’t speak directly with the decision maker, it’s more chal-
lenging for them to know about motivations to sell. 
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BROKERS
KEY RELATIONSHIPS - M

ARKET INSIDERS

My Rating For Brokers

Even though I’m a Broker, I’m an investor too. I work with a number of Brokers that let me know of invest-
ment opportunities that meet my criteria. I have built a rapport with these brokers. They know I will close a 
deal. It takes time to build this level of trust but once you have it, deals will come to you before anyone else. 

Broker Pro Tips

Make sure the Broker you’re working with specializes in multifamily sales. If you find a residential broker, they may not be 
able to fully help you source or evaluate a potential investment opportunity. In addition, your Broker should know what to 
search for during the due diligence process. Connect with a multifamily specialist! 

8/10

Who Are They

Real estate brokers are going to be among your best bet for finding off-market and upcoming multifamily properties. I know 
from personal experience, there’s a number of owners that prefer not to list their property for sale but will sell if an offer 
was presented. I have a database full of these types of deals. When I connect with a solid investor, I’ll review my database for 
off-market opportunities. 

Broker Benefits 

Brokers are going to a great resource for property, market, and sales data. Unlike Property Managers, Brokers focus on sales. 
Top Brokers will use all of the data sources I have listed and more. Brokers will help you evaluate the current and future 
investment performance of a property. Top producing brokers will have direct contact with decision makers. If you’re ready to 
buy now, I suggest connecting with a broker that specializes in multifamily transactions. 

Brokers Are Best For… 

Connect with a Broker that specializes in the area of multifamily that you want to purchase. If you’re seeking smaller multi-
family properties, you will have a larger selection of Brokers, if you want value-add or commercial sized multifamily, you will 
need a Broker that’s more versed in commercial real estate. 



Cordova Investments is a real estate firm based in downtown Pueblo. We broker apartment sales, 
wholesale houses, and finance fix & flip investors. Invest with us — Contact us for more info today!

Contact details:

O: 800-343-1636 x101

Nico@Cordova1031.com
Cordova1031.com
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E-BOOK COMING SOON

“Marketing Value-Add & Distressed Real Estate For Maximum 
Profit: Insider Secrets To Marketing Problem Properties 

For Top Dollar”

We’ve just gone over 8 tried and true sources for finding off-market multifamily 
properties. 

I have closed deals through each of these sources.  So I know you can close a 
deal no matter what market you’re in.  I challenge you to begin reaching out to 
off-market property owners right now. While the information is right in front of 
you. 

I can guarantee -- if you use the sources I’ve provided -- you will close a deal. 

Let me know your thoughts and experience with this free report. 
You can email me anytime at Nico@Cordova1031.com

Happy Hunting! 

Nico Cordova

YOUR TIME TO 
“BEAT THE MARKET” IS NOW

GET IN TOUCH

A TESTIMONIAL FROM
ONE OF MY CLIENTS

“Nico went above and beyond to sell my 
rental property. He helped suggest and 
manage contractors while I was out of town 
and even got his own hands dirty when 
needed. Nico sold my investment property 
in under two weeks and set a record in my 
neighborhood for price per square foot! I 
have already contracted a new investment  
property with Nico and would highly 
recommend him!” 

– A.S. | Centennial, CO 


